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WANT A COMPETITIVE ADVANTAGE?
Strictly Confidential

Create differentiation from 
competitors with access to 
highly vetted private market 

opportunities at minimums 
your client can handle.

• Currently, retail investors have 1% 

to 5% of portfolios invested in 

private markets with this number 

expected to increase to 10% to 15% 

of their portfolios (Boston Consulting 

Group – Asset Management Report 2021)

Engage with clients on a more 
regular basis on issues they 
care about through the 
consistent impact data and 
reporting from the platform.

Create a practice that can 
attract Millennial investors 
who want access to privates 
while also addressing issues 
that keep them engaged.

• 99% of Millennials with over 

100k in Assets have an 

interest in Impact Investing 
(Morgan Stanley)

• More than half (57%) of Millennials feel their advisor is only 

motivated to make money for themselves and their employer, 

and less than a third feel their advisor takes the time to get to 

know them. (Accenture)

Differentiation

Engagement

Attract 

Millennials

• 66% of Millennials want a  

self-directed investment 

platform with advisor access

• 40% of investors who have 

not made an impact 

investment are planning to 

make one in the next year 
(Fidelity Charitable 2022 Survey)
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REDUCE CLIENT CHURN AND INCREASE OR KEEP  

MORE ASSETS UNDER YOUR MANAGEMENT

Strictly Confidential
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Client Experience

Dialogue

Amplify Impact

Increase Your 

Assets

• Clients want to feel special and 

that they are getting access to 

differentiated offerings. 

• 42% of current impact investors learned about 

impact investing from their financial advisor 
(Fidelity Charitable 2022 Survey) 

• Create a more regular dialogue around the clients outside interest. 

• Amplify the client’s impact beyond 

their philanthropic allocations.

• 62% of Millennials and 46% of Gen X investors 

believe impact investments have more power 

to create change than traditional philanthropy  
(Fidelity Charitable) 

•

• Increase your assets under management by creating opportunities that the client may 

otherwise invest in elsewhere. 
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• Create an advisor account 

that allows you to house all 

clients in one place. 

SIMPLE TO USE

• Creating a client account, 

linking a bank account and 

proving accreditation takes 

under 30 minutes. 

• Review opportunities and 

invest within minutes once a 

clients account is created.

• Create white label 

performance and impact 

reports specific to each 

individual client. 
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• $1 trillion market for private impact 
investments with over $100 billion in 
new investments made annually 
(Source: Based on a combination of estimates from Global Impact Investing 
Network (GIIN) and IFC. ) 

• Private impact investments has 
grown by 10x from 2013-2020, a 
CAGR of ~40% a year  
(Source: Global Impact Investing Network [GIIN])) 

Strictly Confidential

THE PANDEMIC, VISIBLE CLIMATE CHANGE AND 

SOCIETAL ISSUES HAVE CONTINUED TO ACCELERATE 

INVESTORS ALLOCATIONS TO IMPACT INVESTMENTS AS

PRIVATE IMPACT INVESTING IS ONE OF THE 
FASTEST GROWING OPPORTUNITIES IN THE 
FINANCIAL SERVICES INDUSTRY

THE MARKET

INVESTORS SEEK TO ALIGN 
THEIR FINANCIAL RESOURCES 
WITH THEIR VALUES
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MILLENNIALS AND GEN X INVESTORS WANT IMPACT INVESTMENTS  

AND HAVE SIGNIFICANT & GROWING WEALTH

$122T of Wealth

• $51 trillion of wealth currently held 

by Gen X and Millennials (Federal 

Reserve Data via Fortune Magazine)  

• $71 trillion in wealth transferring 

from baby boomers to Millennials 

and Gen X investors over the next 

three decades (Federal Reserve Data via 

Fortune Magazine)  

Massive Growing  
Demand

• 99% of Millennials with over 100k in 

investable assets have an interest in 

impact investing (Morgan Stanley) 

• 62% of Millennials & 46% of Gen X 

investors believe impact investments 

have more power to create change than 

traditional philanthropy (Fidelity Charitable) 

MORE EFFECTIVELY RECRUIT MILLENNIAL AND GEN X CLIENTS

~6 million Accredited 
Investors

• ~6 million accredited Millennial and 
Gen X investors that is growing 
consistently as Millennials hit mid-
career earnings potential
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UNDER 30 MINUTES FROM SIGN-UP TO INVESTMENT
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Impact detail displayed 

first when an investors 

opens up their dashboard

Strictly Confidential

Quick impact stats for 

new investments

IMPACT MEASUREMENT IS KEY
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• Previously Director of Investment Strategy & Research at Laird Norton Wealth 
Management, a $16 billion registered investment advisor (RIA) headquartered in 
Seattle, WA  

• Instrumental in developing, maintaining and improving LNWM’s capabilities in 
impact and sustainable investing  

• Responsible for the worldwide sourcing, ongoing due diligence and monitoring 
of equities, infrastructure, real estate, private equity, private debt and venture 
capital  

• Consulted Fortune 100 companies’ pension and 401k plans at Russell 
Investments 

JOSH HILE, CFA, CPA 
CEO

• Nearly a decade of experience leading software projects from concept to 
market in early-stage startups including MedBridge (Tech Healthcare) and CB 
Insights (Data Analytics).  

• Worked closely with executive teams to build new product departments and 
integrate with large enterprise clients  

• Experience building highly scalable and secure applications, including HIPAA 
compliant products dealing with sensitive healthcare data 

MARSHALL DUNFORD 
CTO 
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B.S. INFORMATICS 
UNIVERSITY OF WASHINGTON

B.A. BUSINESS ADMINISTRATION 
UNIVERSITY OF WASHINGTON 

M.B.A. 
UNIVERSITY OF WASHINGTON

THE TEAM
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Josh Hile 

josh@citizenmint.com 

425 974 5564

QUESTIONS Citizenmint.com CITIZEN MINT 

INVEST TO IMPACT

DISCLAIMER The information contained herein is strictly confidential and has been prepared solely for the person to whom it has been given. The information provided for informational and discussion purposes only and may not be reproduced or distributed, in whole or in part, to any third-party without the 
express approval of Citizen Mint Inc. Citizen Mint Inc. reserves the right at any time to amend or change the data contained in this book without notice to you.  

This information contains general information about Citizen Mint Inc.’s business. It should not be construed as an offer to sell or the solicitation of an offer to buy any security. Such offer will only be made through a confidential offering memorandum and this presentation will be qualified in its 
entirety by such document.  

Certain statements in this presentation constitute forward-looking statements that should not be relied upon as a representation of future performance of a Citizen Mint Inc. investment. There can be no guarantee that investment objectives will be obtained. An investment in an early-stage 
business is speculative, involves a high degree of risk and is illiquid. An investor can lose all, a significant portion, or some amount of its investment. There can be no assurance that the success of the investment included in this book will be achieved.  

No representation, warranty or undertaking, express or implied, is given as to the accuracy or completeness of the information or opinions contained in this book by Citizen Mint Inc. or respective affiliates or employees and no liability is accepted by such persons for the accuracy or completeness 
of any such information or opinions. You and your advisor(s) should consider any legal, tax and accounting matters relevant to any investment discussed herein or arising therefrom. This informational book is being furnished to you on the condition that it will not form a primary basis for any 
investment decision. 


